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• Construction & Development
– Custom Homes & Built To Suit

• Green Programs Certifications 
– EarthCraft House, Energy Star and LEED Homes*

• Home Energy Assessments
– Georgia Power Partner

• Energy Code Compliance & Testing
– New Georgia 2009 Energy Code

• Real Estate
– Associated broker with Chastain Jenkins & 

Leathers
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• How can we make more money by selling a 
Certified Energy Efficient or Green Home?

– Increasing your buyers purchasing power

– Selling a higher priced home

– Referrals from Satisfied Customers 
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What are Green Homes
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• Is a home that has been designed in a system 
approached, delivering a building that is 
healthier, more comfortable, durable, and tout 
performs homes built to meet code by at least 
15%. 
– Voluntary programs
– Third Party Verified
– Requires Builder to undergo training and to partner 

with the program
– At least two inspection done through construction 

process, including  an air leakage test
– HERS Index lower than 85
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• ENERGY STAR ® :Government backed program 
developed by EPA, DOE and Private Business

• EarthCraft House: Is a partnership between the Greater 
Atlanta Home Builders Association, Southface Energy 
Institute, the government and industry partners

• LEED for Homes: Developed by the U.S Green Building 
Council ( USGBC )

• Developed by National Association of Home Builders ( NAHB )
and the International Code Council (ICC)  . Program also known 
as ICC 700 National Green Building Standard™ which receive 
approval from the American National Standards Institute (ANSI). 

Most Popular Green 
Building Programs
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Market Penetration
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* Courtesy of Danny Orlando – EPA Atlanta Office 



Construction Cost
From a builders Perspective

9

True Cost of Home Ownership

$ 732 
savings 
per yearFo
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3% cost 
increase

50% energy 
reduction
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Case Study 1 -New Home
Home Owner Perspective

Meet Code  PLATINUM HOUSE

HOME PRICE 165,000.00$                    181,500.00$          16,500.00$      

FHA LOAN (3.5% down. 4.5%rate 30 year fixed

LOAN AMOUNT 159,225.00$                    175,147.50$          

ESTIMATED MORTGAGE PAYMENTS * (806.77) (887.45)

ESTIMATED MONTHLY TAX PAYMENT (242.96) (196.22)

ESTIMATED INSURANCE (28.00) (25.00)

ESTIMATED ENERGY BILLS (175.67) (112.58)

ESTIMATED HOA (89.00) (65.00)

TOTAL TRUE COST ON OWNERSHIP ($1,342.40) ($1,286.25)

SAVINGS $56.15

Net Present Value ($10,460.12)

Assumptions

*Estimated mortgage payments are based upon principle and interest only.

Taxes from ACC website $2,915.54 $2,354.59 

HOA from Navica $89.00 $65.00 

Power Bill ( actual consumption / energy model) $2,480.00 $                   1,351.00 

Insurance $28.00 $                         25.00 
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Case Study 2* -New Home
Home Owner Perspective
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* Courtesy of Danny Orlando – EPA Atlanta Office 
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Green Mortgages
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• Takes a home’s energy efficiency into 
account increasing the loan amount that 
the buyer can borrow, giving the ability 
to buy a higher quality home due to the 
lower monthly operating costs. 

– Energy Efficient Mortgage EEM (click here) –
Lower operating costs increases the buyer’s 
purchasing power.
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Making more $$$

Meet Code  PLATINUM HOUSE

HOME PRICE 165,000.00$                    181,500.00$          16,500.00$      

FHA LOAN (3.5% down. 4.5%rate 30 year fixed

LOAN AMOUNT 159,225.00$                    175,147.50$          

ESTIMATED MORTGAGE PAYMENTS * (806.77) (887.45)

ESTIMATED MONTHLY TAX PAYMENT (242.96) (196.22)

ESTIMATED INSURANCE (28.00) (25.00)

ESTIMATED ENERGY BILLS (175.67) (112.58)

ESTIMATED HOA (89.00) (65.00)

TOTAL TRUE COST ON OWNERSHIP ($1,342.40) ($1,286.25)

SAVINGS $56.15

Net Present Value ($10,460.12)

Assumptions

*Estimated mortgage payments are based upon principle and interest only.
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Commission ( 6%)                        $ 9,900                   $ 10,890       10%
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Other Benefits – Brand Advantage
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Typical

Price
Location
Facade
Floor Plan
Amenities

Features

Effective Insulation

Adv. Windows 

Tight Construction & Ducts

Efficient Equipment

Lighting and Appliances

Third-party Verified

+ Additional Benefits

Quieter

More Comfortable

No Drafts

Fewer Bugs/Pests

Better Indoor Air 
Quality

Higher Quality

Less Maintenance…

=

CONSUMERS’ BENEFITS
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Making the case for Green 
Homes

CFL 
Lighting
(8 years)

Incandescent 
Lighting
(8 years)

Initial Investment: $    .50 Initial Investment: $3.50

Energy (lifetime): $40.00* Energy (lifetime):$10.00*

Bulb Replacement: $  3.50** Bulb Replacement:$ .00

Total Cost: $44.00 Total Cost:$13.50

*Assuming 1,000 hours/yr. operation and .097 cents/kWh.

**All costs, except initial cost, are discounted over the products' lifetime using a real 
discount rate of 4%. 17www.imerygroup.com
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Players & Products

Player Products

FHA / HUD EEM – Energy Efficient
Mortgages

VA EIM – ( RESNET term)

Fannie Mae & Freddie Mac 203 (k)

Using an energy efficient mortgage you get a house with a higher up-front cost, 
but, because you're financing that cost and the operating expenses are lower, 
you end up saving money from the first month you're in the house. 
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Other “Green” Mortgages  

• National and local lenders offer their own green 

mortgages

• These usually don’t count energy savings as 

qualifying income

• Examples:
• Bank of America’s Energy Credit Mortgage - $1,000 back at 

closing for purchase of an ENERGY STAR qualified home

• PNC Bank – local lender in MD offering special financing for 

homes undergoing improvements through MD Home 

Performance with ENERGY STAR

• ENERGY STAR Mortgage Pilot Program – approved lenders 

offer borrowers a real financial benefit above energy savings 

(interest rate reduction, closing cost discount).  
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U/W Guidelines/Benefits 

Fannie Mae Energy Report

Monthly Energy Savings is ADDED to monthly 

income

Energy Savings Value is ADDED to the market 

appraisal value

Adjustments allow more purchasing power for a 

homeowner
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Important to Account for Energy 

Efficiency in the Appraisal 

• Appraisers, lenders, realtors, builders, raters 
must communicate with each other

• Home energy rating report contains energy 
savings value that gets included in appraised 
value of the home

• Appraisal forms have places to account for 
energy efficiency features
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Example of Home 
Energy Rating Report
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Important to Account for Energy 
Efficiency in the Appraisal   
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Important to Account for Energy 
Efficiency in the Appraisal   
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Why Aren’t EEMs Popular?

• Most lenders and realtors don’t know about 

or understand EEMs

• EEMs are most useful for borrowers who can 

already qualify for a mortgage

• Appraisers don’t know how to incorporate 

energy savings value into appraisal 

• Require additional steps (i.e., obtain rating, 

establish escrows) and costs (home energy 

rating)
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Advantages to Lenders Involved with EEMs

• Lenders can become partners to use the ENERGY STAR logo to 
promote EEMs and ENERGY STAR Mortgages

• Lenders must submit a partnership agreement

• Lenders must have first done one EEM before becoming a 
partner, and must do three EEMs per year to maintain active 
partner status

• Partners are listed on ENERGY STAR’s website 
http://www.energystar.gov
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